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Looking for accelerated growth? Take a ride 
on the Revenue Rocket.

It’s your journey to predictable, bounti-
ful and sustainable revenue and profit.

And it’s also why more than 200 IT ser-
vices companies have engaged us to help 
them create growth strategies in a per-
petually fluid industry. What they contend 
with are two forces that define life in the IT 
services market:

First is “the curse of growth,” which is 
the realization that the strategies that got 
you from point A to point B will not be the 
same ones that get you from point B to 
point C.

Second, is the gravitational pull that 
compels executives to “work in” the busi-
ness vs. “working on” the business. The 
former is the day-to-day management of 
the business; the latter is the concentra-
tion on strategy–the big picture, as it were.

We help executives confront these 
forces with smart thinking and sound 
recommendations about what it takes to 
thrive in the industry, fueled by:

We live the landscape everyday with a 
keen understanding of the channel part-
ner networks of Microsoft, Oracle, SAP 
Business Objects, Genesys, HP, Cisco, 
Cognos, IBM and others.

We’ve walked in your shoes, as our 
partners are all battle-tested with 20 years 

plus experience a piece on average, hav-
ing started, grown, owned, bought, and 
sold their own IT service firms, and/or who 
have worked for the vendor companies in 
this network.

We have a road map, a fact-based, 
market-driven and disciplined methodol-
ogy across all phases of growth planning 
and implementation.

We believe in accountability, with an 
uncompromising allegiance to results–and 
with the guarantee to back this up. 

We come well recommended from a 
�host of leading IT services executives 
�with whom we’ve had the good fortune of 
working. 

As an IT services growth consultancy, 
we specialize in helping small-to-midsize 
IT service executives with a hearty ap-
petite for driving revenue and profit. Our 
expertise consists of organic growth 
strategies such as geographic expansion, 
new service line development, managed 
services, sales optimization, as well as 
mergers and acquisitions.

Please visit us at www.revenuerocket.
com, or call Revenue Rocket CEO Mike 
Harvath at 952.835.2333.

Let’s talk.
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